Why Most of Canada’s Mortgage Brokers

Choose Mortgage Protection Plan

much everyone can get some form of mortgage protection.
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“My clients get a great deal.”
Life insurance premiums are very attractive — we almost Y Y
always beat our competition. g
All my clients get a full 60 days to shop for a protection . . .
option that they like better than MPP. If they find one, all ﬁ. Tz" ﬁ-
premiums will be refunded.
MPP will pay my client’'s mortgage payments while a claim
is under review — right from the time that the claim g
documents are submitted until it’s settled. And no
clawbacks if the claim is denied!
MPP never turns down a life insurance application, as long
as the total coverage is under $1 million. That means pretty g l!l‘_ﬂ'

compensation.”

“MPP brokers get a significantly higher protection rate, therefore enjoy more

SafetyCatch increases protection rates by 20% on average.
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A simple one-page application takes less time for my clients
to complete and is easier for me to process.

]

The MPP Application is generated for me automatically, with
each and every deal. This way, | never forget to offer
protection. (With SafetyCatch and better processes I'm
looking at doubling my protection rate!)
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Disability insurance is very attractively priced -- only about
$15 per month on average. A more customer-friendly price-
point means a higher disability protection rate.

]

Having the highest limits in the business means my most
valuable clients get protection too.
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60-day “Free Look” makes the protection decision easy for
my clients, because they never have to feel locked in. | just
give them the application to sign and then say, “The worst
that can happen is that you get 60 days of free protection.”
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“I never have to lose any sleep, worrying about potential liability or lawsuits.

SafetyCatch automatically documents that all my

unprotected borrowers were advised that they had no —db Y
mortgage protection (which is otherwise very hard to prove g A
five years later, after someone has passed away).

il

MPP guarantees that it will stand behind me, with both

. \ . : » '
support and financial resources, if | ever get into legal 7. 4 7. &
trouble because of my mortgage protection activities.

“I get the best tools in the business, and they are FREE !”

MPPBroker.com lets me go online to check on the status of
any MPP application | have submitted, and it's updated
every day.

MPP Quick gives me an easy way to offer protection when | g
do “off-system” deals.

“And, in addition to all these great benefits ...”

MPP has been the brand-of-choice for most
mortgage brokers for over 10 years. They know g g
about me, they understand my business.
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